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List 11
Application of
funds

Drain in working
capital

Source of fund .

No flow of funds

(@
(1)
@

o8| [

39, Which of the following are advantag
marginal costing ?

1)
@
©)
S
®)
(©)
@)
8
®)
©
D) 1,2, 6and 7

Pricing decision
True profit
Difficulty to classify
Ignores time value
Break-even analysis
Contribution is not final
Control over expenditure
1773, S¥and %
1, 2, 5%and*@
3,4, 6and 7

60. Arrange the following categories of cas

inflows and cash outflows in a correl

order :
(1) Cash from investing activities
(2) Cash from financing activities
(3) Cash from operating activities
Codes :
(A) 2,1and3
1,3 and 2
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Ameﬁmdofdmhng‘ ing with overheads involves
spreading common costs over cost centres

on the basis of benefit received. This is
known as :

(A)  Overhead absorption
Overhead apportionment
(C) Overhead identification

(D) Overhead analysis

Which of the following is not a means
whereby factory overheads can be charged

out of production ?

(A) Direct labour rate
@ Overtime rate

(C) Machine-hour rate
(D) Blanket rate

An organisation is divided into number of
departments and overheads are collected,
allocated or apportioned to respective

departments, is called :

( A) Service depa:tmems
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the following 76. Mr. Mahesh hasa. smd? 3.0

invested in a business. He wishes 5
Mt on his fund. It is revealed from ﬁh
. malysm that vanable‘
r unit, Variable cost / operation are 60% of sales and fixed costs
are ¥ 1,50,000 p.a. On the basis of this
information, you are required to find out the

- sales volume to earn 15% return.
S odilibe @) < 4875 Lakhs

B) T 4675 Lakhs

i A
0 units) Profit/Loss

(C) % 4.775 Lakhs

s o0 @) 2 5.875.Lakhs

¢l 77.  A-radio manufacturer finds the while it costs
% 6.25 per unit to make component M-140
and the same is available in the market at
% 5.75 each. Continuous supply is also fully
assured. The break-down cost per unit as
follows :

Materials ¥ 2.75, Labour ¥ 1.75 other
variable expenses ¥ 0.50, Depreciation and
~ other fixed cost ¥ 1.25. What would be your
: jﬁfécisi’on if the supplier offered the
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: mbemanuﬁctmed:rd 81, You are requested to report to top
profit is generated. 1t i management of Eastern India Engincering
ket trans; el Company the point of sales in terms of rupee
. mbxeak-even For the purpose, you obtain

opoly that' ¢

fit. Profit under :

Fixed overheads remain constant at ¥ 12,000
Variable costs will rise zero to ¥ 12,000

s are ¥ 3
| out unit sem p‘;:: :I; Selling price is ¥ 600 per ton
‘competitive condition. The tonnage produced and sold is 30 tons.
Z 36,000
B) T 32,000
(C) T 30,000
D) T 38.000

82. Inaperiod sales amount to ¥ 2,00,000, net
profit ¥ 20,000 and Fixed overheads are
% 30,000. If sales T 3,00,000 profit will
be

(A) T 48,000
®) % 50,000
(€) T 40,000

% 45,000

83. Reliance Furniture House places before you

the following trading results :
Year Units Total Costs Sales
% 3z

:-- 52015 10,000 80,000 1,00,000
' 2016 12,000 90,000 1,20,000
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